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CETA Certification Award and New Members

The Cleaning Equipment Trade Association proudly an-

nounces that GENERAL EQUIPMENT COMPANY in Medford,

Oregon has qualified for certification under the national

Distributor Certification Program administered by CETA.

Distributors certified under this program show a high com-

mitment to training, education, professionalism, and service

to customers. Congratulations General Equipment Company!

CETA welcomes these new members: Citation Cleaning

Solutions Inc. of Albuquerque, NM (Joe Kandel) and Royal

Custom Products of Dallas, TX (Bob Vint).

Dr. Lydia Frenzel Honored

In the Journal of Protective Coatings and Linings

(JPCL) twentieth anniversary issue, July 2004,

the editorial staff identified “Twenty people

who have helped change the industry in the past

twenty years.” Dr. Lydia Frenzel, a regular

contributor to Cleaner Times, was included.

The JPCL text stated, “Dr. Frenzel is best

known for increasing the awareness of the

coatings industry about the environmental

and economic advantages of waterjetting. She

conducted important research on the detri-

mental effect of non-visible contaminants on steel

and the ability of waterjetting to remove them.”

Says Dr. Frenzel, “This acknowledgement

is recognition from the coatings industry that

pressurized water has become a vital part

of maintenance and rehabilitation.” Dr. Frenzel

has asked Cleaner Times to publish a thank-you

to the following organizations, saying, “I

couldn’t have sustained a continuing advo-

cacy position without your support.”

• A-1 Able Services Inc.

• Acquablast Tratamento De Superficies Ltda.

• Ameron Protective Coating

• Aqua-Dyne, Inc.

• Atlantic Marine Inc.

• Aulson Co.

• Butterworth Jetting

• Carolina Equipment & Supply

• Chlor*Rid

• Corporacion Peruana de Productos 

Químicos S.A.

• Flow International

• Freemyer Industrial Pressure

• Hammelmann Corp.

• Hartman-Walsh Painting Co.

• HoldTight Solutions

• Hydrochem Industrial Services

• Ingersoll-Rand Corp.

• International Paint

• NLB Corporation

• Nozl-Tech LLC

• Nor-Vac Industrial Services

• Parker Polyflex

• ParkerWest

• Termarust Inc.

• UHP Projects Inc.

• Ultra-Strip

• Universal Minerals

• Warwick-Mills-Turtle-Skin

Dave Garrett Joins Mechatronics

Mechatronic Products Incorporated

of Milan, Tennessee, manufacturer of

remote control units for pressure washing

applications, is pleased to introduce their

new Sales Manager, Dave Garrett of Milan,

Tennessee. Mr. Garrett brings over twen-

ty years experience in sales and manage-

ment for the automotive and industrial

manufacturing industries. Dave began

his new position in early 2004 and has been

developing new marketing, promotional, and sales plans for the com-

pany. He will oversee all advertising, educational, sales, and trade

show operations for Mechatronic Products while developing new

contacts in the pressure washing and related industries.

DeVilbiss Acquired

Black & Decker Corporation has signed an agreement to purchase

Pentair, Inc.’s Tools Group, which includes pressure washer man-

ufacturer DeVilbiss Air Power, for approximately $775 million in

cash. The transaction is expected to close in 2004, following com-

pletion of customary regulatory clearance. B&D management indi-

cates that the Tools Group, which also includes names such as Porter-

Cable and Delta, should be a good fit with its present DEWALT

division. B&D was seeking to expand in lines where it had low mar-

ket share, including compressors and pressure washers.

Helpful OSHA Tools

OSHA has added two particularly helpful pages to its

comprehensive website.

The MyOSHA page allows the user to create a personalized set

of links to OSHA online resources. The user can customize the

content of a MyOSHA page by choosing links of interest. A helpful

tutorial guides visitors through the process. To set up a MyOSHA

page for yourself, go to www.osha.gov and click on “MyOSHA.”

The Quick Start page presents a step-by-step guide that helps

the user to easily identify OSHA requirements and guidance mate-

rials. The page contains links to OSHA fact sheets, forms, posters,

publications, other OSHA websites, “expert advisor” tools, and

sample compliance programs. The Quick Start program is at

www.osha.gov/dcsp/compliance_assistance/quickstarts/index.html.
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Remember to Get an Absentee Ballot

PowerClean 2004 wraps up on Tuesday,

November 2nd, which is Election Day. Please

remember to obtain your Absentee Ballot before

leaving for Albuquerque, New Mexico and

PowerClean 2004. In most cases, you can complete

your absentee ballot in person at your county au-

ditor or city or township clerk’s office up to 30 

days prior to Election Day. Absentee voting is also

available by mail; check with your local county/

state officials. For more information, go to

www.fvap.gov and click on the link to State

Election Sites, then click on your state.

Alkota Names James “Scotty” Scott 

as Head of Marketing

Alkota Cleaning Systems

announced changes to their Sales

and Marketing Department,

effective August 1. James “Scotty”

Scott was named head of mar-

keting and product manage-

ment for the Alkota and Electro-

Magic product lines. Scott had

been responsible for sales in the

Midwest region since 1983 and

has more than 40 years of expe-

rience in the sale and service of pressure washers.

Taking over sales for Scott in the Midwest region is 

Dave Bye, who had been Inside Sales Representative at

Alkota for more than 20 years. A new member of the 

Alkota staff, Scott Hansen, is taking the place of Bye.

Hansen has a BA in Business Administration and is

nearing completion of his MBA at The University of

South Dakota.

In announcing the changes, company president Gary

Scott said that they will strengthen Alkota’s ability to pro-

vide outstanding service to their customers. “We are

fortunate to have talented people available to make

these changes possible,” said Scott.

Wood Boot Camp Prices— Members: $400
(includes study guide) (call for pricing for additional members from same company)

Non-Members: $550
(call for pricing for additional members from same company)

Wood Certification Test— Members: $250
Non-Members: $350

Kitchen Boot Camp— $799 — includes boot camp, study materials (needed in 
advance), and certification test

Check out the latest information available on the PWNA
website at www.pwna.org or call the PWNA office at
800-393-7962.

The PWNA has announced boot camps to be held 
in November. Make plans NOW to attend boot camps in 
Wood Restoration and Preservation and Kitchen Exhaust. Both topics will 
run concurrently on Saturday and Sunday from 8 A.M. to 5 P.M. Certification exams 
will be given on Sunday afternoon. IMPORTANT: Sign up early to get your study 
materials in advance!

Location:
Chicago, IL: November 6-7

Courtyard by Marriott
800 Lake Cook Road
Deerfield, IL 60015

Reservations: 847-940-8222

$74.00 per night

Plan Now to Grow!

PWNA Is Bringing 
Certification to 
Your Neighborhood!

For information circle 196

WJTA Relocating Offices

Effective September 18, 2004, the WaterJet

Technology Association (WJTA) will relocate to a new

office at the following address:

Technology Association (WJTA)

906 Olive Street, Suite 1200

Saint Louis, MO 63101-1434

Note: Only the physical address will change.

The telephone numbers, email and web address-

es remain unchanged: Telephone: (314) 241-1445;

Fax: (314) 241-1449; Email: wjta@wjta.org; Web:

www.wjta.org.


